
MODULE 1 = "VALIDATING YOUR COURSE IDEA" 
 

TAKE YOUR NICHE ONLINE - EXAMPLE SURVEY QUESTIONS 
 
 

1. Tell me about your (pregnancy/postnatal recovery/pain levels etc) as it looks now. 
2. What does a typical day look like for you (related to your course topic)? 
3. What are your biggest frustrations (related to your course topic) for you right now? 
4. Why do you think this has been a struggle for you? 
5. If I could wave a magic wand and get you the results you are after, what would those 

results look like? 
6. What have you already tried that has not worked? 
7. What 3 things do you wish you'd learnt (relating to your course topic) 
8. What's your main fear surrounding (your course topic) 
9. What's something you've learnt from me that you think everyone (your target client 

group) should know? 
10. What is your #1 biggest struggle or obstacle when it comes to X? / How are these 

problems affecting you? 
11. What would your ideal situation be for X? 
12. Have you ever purchased a course related to (their pain points)? [If No] What’s 

stopped you from investing in this further? 
13. If you were to join a course that promised you results in the area of (fill in the blank), 

how would you like to be taught?  

 [If Yes] Did you finish the course? 

 [If No] Why do you think you weren't able to finish it? 

 [If Yes] Did you get the results you'd desired? 

 What did you pay for the course? 

 What did you find valuable about the course? 

 What did not work for you about the course? 
 
 
NB - The main aims of your data collection/surveys/calls etc are to get a better 
understanding of your ideal clients right now. 
 
This process is designed to expose new insights related to your course ideas and to identify 
areas you may not have even considered (because you're currently a little too much in your 
own head right now!). 
 
Most importantly, make sure your data collection/survey/calls/validation process etc helps 
you unearth the answer to this important question:  
 

Is your content and the results you are promising exactly what your 
ideal client wants and needs from you right now? 


